
An intensive, results-producing, ideas-generating, 
word-of-mouth stimulating, one-day seminar

4th June and 30th September 2009 
Grange Hotel Holborn, London

Tel: 01761 414676  Email: Peggy@ReputationMarketing.co.uk

Business Development for Professionals

1.  Apply dozens of creative, simple, profit-
  producing ideas with step-by-step 
  guidance on how to implement similar 
  strategies for your own business   
2.  Enhance your personal and professional 
  reputation   
3.  Become better connected   
4.  Educate your clients to speak well of 
  you and send valuable business to you 
  more often     
5.  Acknowledge how the most successful 
  businesses quietly capture clients under 
  the noses of their competitors   
6.  Turn new knowledge of the buying 
  cycle into a powerful source for the 
  most valuable referrals   
7.  Apply reputation verifiers within
  your business    
8.  Overcome referral resistance - 
  internally and externally   
9.  Ask for referrals. Know what to say
  and what NOT to do - ever!   
10. Ask for the best types of testimonials 
  that lead to new business

Seminar leader Roy Sheppard, is the European 
expert on  networking and referral generation. 
Author of the 
best-sellers “Rapid 
Result Referrals” 
and “Meet Greet & 
Prosper”. Blue-chip 
clients describe 
him as a world-
class conference 
moderator. 

RoySpeaks.com

And John Bale, strategic advisor to partners 
in Big 4 accountancy firms and Magic Circle Law 

Firms in relationship and 
leadership skills and a senior 
associate at Judge Business 
School, Cambridge University. 
He is a former Global Lead for 
Relationship Management & 
Business Development Director
at Accenture and Head of
Sales Development at IBM
Global Services. 

On the day you will 
learn how to:

To view the full and unvarnished delegate 
evaluations from our last seminar visit 
www.ReputationMarketing.co.uk/Attract

Some of the words used to define this event: 
Insightful, stimulating. Very well structured and 
helpful. The day sped by and left me feeling that I 
can make a positive contribution to the improvement 
of our business. Marvellously energetic! Great tonic. 
This makes getting business so simple! Referrable! 
An eye opener worth the time. Motivating, inspiring 
and thought provoking. Some new techniques well 
presented. Relevant, interesting and entertaining. 
Good fun, Some excellent tips. Inspirational, excellent, 
clear, relevant, valuable, thought and action provoking! 
Uncomfortable - in a good way! Too much content, not 
enough time. Excellent and refreshing. Better to go as 
a team rather than individually. Good fun. Reinforcing 
ideas, good value, fun, enjoyable, useful. Different, 
inspirational, Unusual, motivating, focus, very good. 
A bit patchy in parts. Business enhancing, practical, 
useful, inspiring and enjoyable. Rewarding, challenging. 
Practical, fun. Thought provoking and a stimulus to
take action. Very practical and educative. Clear, 
analytical, challenging. Insightful, informative
and motivational seminar, thank you.

“Roy is an inspiration in the field of word-of-mouth 
marketing. I have learnt so much from him. Each time 
I meet him or hear him speak I come away with great 
ideas and real value. I recommend you take every 
opportunity to get to see him.”
Andrew Rhodes, Sobell Rhodes Chartered Accountants
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